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A Home for

N ow and Later

CONTINUING-CARE COMMUNITIES ATTRACT
' SENIORS WITH DELUXE AMENITIES AND ADDED
- HELPWHEN THEY NEEDIT. by Carla Fried

Photogreph by DARREN BRAUN

AS YOU THINK about an ideal home for an
older relative, or for yourself later in life,
what seems most appealing? Nearly 90% of
people 65 and older surveyed by AARP said
they would like to “age in place” And yet the
hard truth is that a beloved house in a famil-
iar community can become both physically
impractical and socially isolating over time.
Another way you or your relative might
get comfort, connections, and continuity
is, surprisingly, by moving to a new spot:
a so-called continuing-care retirement
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community (CCRC). These develop-
ments couple attractive condo-like liv-
ing units with fancy communal dining
rooms, add-ons like tricked-out gyms,
and busy rosters of activities to keep
residents engaged. They also deliver
peace of mind by including facilities
the prospects hope they won't need:
assisted-living and skilled-nursing
units on the same campus.

CCRCs can mean fewer worries
for adult children as well as residents
by eliminating a scramble for care
after an acute health problem, says
Lisa McCracken, a senior vice presi-
dent at Ziegler, an investment bank
that specializes in not-for-profit senior
housing. And for the fewest financial
worries down the road—assuming,
that is, you have the cash now—you
can essentially prepay for whatever
future care you end up needing.

“The CCRC concept is the most
dependable way for people to provide
for their own old age,” says Jack
Cumming, the director of research
for the National Continuing Care

Residents’ Association, an advocacy
group for CCRC residents. But,
warns Cumming, himself a resident
of a California CCRC at age 80, “there
are few standards or regulatory safe-
guards that a prospective resident
can look to as assurance that a par-
ticular CORC is all that the marlketing
staff presents it to be.”

That's no small thing given the
huge commitment that's involved, both
financially and in terms of leaving your
current home. Here are key questions.

WHAT DO YOU GET AT A CCRC?
At the core of every CCRC is indepen-
dent living in cottages or apartments.
Each community includes at least
one level of care, such as assisted
living, and many provide a full range
of assisted-living, memory-care, and
skilled-nursing services. Residents
segue to more care when needed.
For couples, one spouse may move to
a care unit while the other stays in
independent living.

You'll typically be charged an entry

Paying for Peace of Mind

Here’s a representative array of what you might pay at a continuing-care
retirement community. Some CCRCs charge considerably more.

CONTAAGT TYRE ‘A . TWO-BEDROOM UNIT FOR TWO
J ENTRY FEE MONTHLY CHARGE

LIFE CARE ; !
IncludesassistedIivingand/é $159.700 $289,450 P $4750

or nursing care as needed

MODIFIED FEE FOR SERVICE
Provides some covered or
discounted care

$2.450

$94.950 = $2.350 $216500  $4450

FEE FOR SERVICE
No prepayment for
future care

$90,100 $2,100 $203,600 $3,900

NOTE: Figures are for contracts that provide declining-balance refunds, SOURCE: My ifeSite.net

fee. And there are monthly charges
that usually include most activities
and some meals in the dining rooms.

There are nearly 2,000 CCRCs, up
7.6% over the past 10 years, with a total
of about 600,000 living units, accord-
ing to Ziegler. Another 92 CCRCs are
in the pipeline to open by 2019. You can
locate CCRCs at LeadingAge.org, the
website of an advocacy group that rep-
resents more than 6,000 senior-care
nonprofits, and MyLifeSite.net, devel-
oped by a financial planner.

VWHAT WILL IT COST YOU?

As you might suspect, this all-in-one
living doesn’t come cheap. Entry fees
can range from the low- to mid-six
figures, with monthly charges from
$2,000 to more than $4,000. Costs
vary widely among communities. And
at any individual CCRC, you'll pay
more—sometimes a lot more—if you
select a larger independent-living unit
or opt to prepay for more care.

Want to shield your future finances
and your family from the costs of
assisted-living or nursing care you
might need as you get older? Opt for
a life-care, or Type A, contract that
will cover care on the campus as
needed. This is the “gold standard,”
says Cumming, and so will require
the largest entry fee. Type A can be
especially smart for couples, who may
sometimes have different needs.

To keep costs down, you can pre-
pay for less care. A Type B, or modi-
fled fee-for-service, arrangement
includes a set allotment—say, 30, 60,
or 90 days—of covered or discounted
care. If you have a long-term-care
insurance policy, you could opt to
pay even less for a Type C, or fee-for-
service, contract. With that one, you
are typically guaranteed access to
future care but must pay the going
rate at the time. (See the graphic at
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